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Macie Sears and daughter
Isabelle in the kitchen of
their Brentwood home.
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Living with Art

art infuse

acie Sears’ passion for a
Beauty is on the walls,
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Art dealer Macie Scars co-owns the Scars-Peyton

Galleey in NYC, but most of her day-to-day work is conducred at her
LA gallery

',
thought about opening a

JUST ACTOss the l wn from }‘( t Brer \:‘-\Ik\d home. \..( d
gallery in Culver City, but, she explains, |
have three young kids and have to be around.” So with the help of
Tim Barber, she and her husband, screenwriter Jay Scherick,
“"Art House,” Macic’s

gallery and office, While she shows clients artwork inside, kids are
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often splashing around in the pool just outside the French windows
Her business, representing artists w ho arc more process driven
than political minded, doesn't seem to suffer from the unconven

tional seeting. In face, it may be enhanced by the real-life locale.,

s her family life with color, composition and INSPiratic
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Prospective buyers sce an artist’s works surrounded by the white w alls

of the Art House, then they sec it in a real home—Macics where it's

surrounded by a hu\) hmx.j. s presence.

By using her home as an extension v of her gallery, Macic and her
family get the added benefit of being surrounded by an ever-chang
ing collection of works by her favorite artists, "l've realized that it's
important to have art in the right place. You can love a picce, but
you need the right place for it.” She had found che right spot—in
her entry at the foot of the stairway—for a big red painting by

Isabel Bigelow. "After a month of having it there,” she says wistfully,

.'\H\;.

magic pacce

it sold.” it hasn't yet been rc:.‘il\c“.. “I'm still looking for the
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“Art really enhances a home. ['ve gotten to live with the art I sell in
such a profound way. It's on every wall. [ see how important it is.
Besides children and pets, what could be more enriching?”
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Macie and client Sue
Laviolette look over
works by Karen Revis
and Cecil Touchon in the
Art House. Laviolette,
an interior designer
and art advisor, helped
Macie with the décor of
the Art House, Nunny,
the family rabbit, hops
through the room while
children play poolside,
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} ahead, about how things take time --mfluonccs come together
t hard r ) Made's lwing room.

2| TALKING ART

In the pas 2CI0 d her partner Gaines Peyton, w
for hundreds of

no WY

n from New York, held “Art in the Gargen” parties

quests to introduce them to the work of their clients. “They were
successful” Macie says, “in that they made people aware of the art
sts and their work, but they were so big you couldnt go into depth

about much” Recently she's begun holding smaller gatherings

5 10 talk with small groups of collectors. Guests
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at 2 rece rening honornng Utah painter Clay Wags

deeper knowledge of his work,” sne says
Sears-Peyton Gallery represents about 30 artists who, as Macie

puts it, “share a certain sensibility. Their work 1s process-driven

rather than intentionally provecative.” The work she sells, she says,

o the heart, It's more poetic than politscal™ #

"Speaks t

"Cur artists’ work really holds up throughout

» &S Lime goes by

9772 or through her

Macie Sears can be reached
website, searspeytoncom

At a recent gathering for artist Clay Wagstaff, guests mingled in th
garden before assembling In the Art House for a talk by the artist,
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